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Marking Criteria:
 We expect the learners to write minimum one well expressed point in three lines against each allocated mark. This means one needs to write 15 lines with 5 well expressed points to get high grades for a 5 marks question.

For high grades use examples and illustrations where appropriate. 
	Answers of Question 1

Ans i)
Being a boss is risky and has a lot of hard work means that you are the show runner. There is greater financial risk, legal obligations, greater risk and low income in the initial phase. There are greater working hours management issues. When you are your own boss all such factors get down to you which are not there if you are employed somewhere else.
Ans ii) 
Three potential advantages of owning your interior design business:

1. Increased contacts with clients, suppliers and other industry members, by dealing 
    directly with clients and suppliers 
    In a business like interior designing your contacts with suppliers is a key to excel 
    in this business and same is the case to have a client database. Having your own 
   business gives the opportunity to have links directly in both these domains 

2. Making your own decisions

    A very important advantage is to be the decision maker yourself. Any strategic 
    move or dealing with client and supplier or project planning is in your own control.
3. The chance of developing a creative style, which is not possible when working for 
    others.

     The main point in having your own interior designing business is to show your 
    creative side and experience it at the fullest. Drafting design boards and 
    presenting design analysis to the client. 
Ans iii) An interior designer has to be versatile and able to adapt to changes because it’s a fast growing industry with changing trends. One has to adapt to changes and be able to convince the client. Sticking to basics and not being aware to changing trends or rejecting change can have serious implications on an interior designer’s business. 
Ans iv)

Negotiation skill is a must have skill for an interior designer. He she has to convince the client to agree on budgets other than the clients, the contractors, electricians, plumbers, furniture dealers and anyone linked to the project is there for some price and it is the interior designer who has to finalise the rates with all such suppliers along with the client. 
Thus negotiation skill is an important tool for an interior designer.

Answers of Question 2

Portfolio of an interior designer can be explained as a photographic proof and reflection of your work to the client. The client can get an idea of the projects that you have done previously and can have confidence in you to hand over the project to you. If you are new to the business you can always request your family and friends to let you renovate a room in their house and you can take pictures of the new look for your portfolio.
Portfolio is very important for services like interior designing, because no client will blindly hand over their space to someone without having a glimpse at their previous work assignments.
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